


Exile 2026 Events

Creating opportunities for you to meet the people you need to move your deals forward

i Global 2026: Export, Agency & Project Finance

9-11 June, Prague
TXF Amsterdam 2026: Global Natural 3

Resources & Commodities Finance : TXF Export Finance Dealmakers Assembly 2026

12-14 May, Amsterdam (Featuring TXF DACH)
: November, Europe

TXF Commodity Week: :
Dealmakers Mixer . e
Commodities Week, Geneva ........................... ., .................................................... H

Proximo Congress 2026: i § H
US Energy & Infrastructure Finance o

24-26 June, Nashville

i Middle East & Africa
2026: Agency, Energy _______________
& Infrastructure Asia 2026: Agency, Energy &
Finance Infrastructure Finance
7-9 April, Dubai 19-22 October, Singapore

Americas 2026: Agency, Energy
& Infrastructure Finance
16-18 November, Miami
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Is your event experience blocking new business opportunities? “9

Common frustrations Exile Global changes the game. You get:
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Private dealmaking rooms
Surface-level No private space to secure business
ﬂﬂ networking = no = no real . '
/ real traction decisions A personal networking assistant

to make every intro count

Access to new markets

Onsite training to upskill
your team

"' f
Key team members

excluded by pass
limits

Missed
branding = missed
deal opportunities
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Branded visibility right where
decisions are made

Exile events are not conferences—they are platforms engineered
& for deal origination.



The right space closes the right deal

Private 1:1 meeting rooms
Secure, discreet, outcome-driven.

Exhibition space
Elevate visibility and drive new business opportunities.

Dedicated deal tables
Host meetings that convert to business.

“Our partnership with TXF already led to
our largest transaction and more to come”
Saad Alkhalb, CEO,

Saudi EXIM Bank
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NEW FOR 2026

Be seen by those who matter

Custom exhibition builds
Put your brand front and centre.

High-impact branding opportunities
Ensure you stand out from the crowd.

Speaking slots
Position your experts as trusted voices
in the market.

Don't just attend, influence.




A personal dealmaking assistant ensures effortless networking

“A crucial meeting point Strategic introductions
. . before, during, and
for professionals in the
after the event so
networking opportunities and
partnerships. A platform for
valuable discussions and the

exploration of new prospects.”

Smart delegate

targeting

Eyad Abdulrahim, Group CFO, aligned to yo‘ur
Power International Holding commercial
goals

Meet the right people and the right outcomes follow.

Post-event
follow-ups
handled by
us, for you

On average, sponsors
who engaged with
their dealmaking
assistant had 3.8x
more meetings than
the average
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UpSki" your team onsite. “Excellent content which included basic background
BUild Ski"S ClOSG deals on ECAs, all the way to advanced insights on how
’

to successfully engage with ECAs.”
Janine Yee, Porter Hedge

Access to training
Ensure your team has smarter, more
commercially focused conversations.

Prague - ECA, Project & Development
Finance, June
Singapore - ECA Finance, October

“Very important content for my field.”
Mohamed Al Rasheed, Government of Sharjah

Build capability as you build relationships.




Custom Branding ﬁ
Opportunities |

Stand out from your competitors with
an exclusive branding opportunity

RINKS
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Where decision-makers meet deals

7S

25 Top 25 Global ECAs* 1 6

80+ Global DFls most active project finance
lenders

o directly involved in o scored our events 9 or
85 /0 originating business 80 /0 10/10

o will do more business as o of attendees are
84 /0 a result of attending Exile 40 /°+ borrowers

events

*Top 25 ECAs accounted for 95% of all ECA business according to TXF’s 2024 data report



Find the perfect fit for your business objectives

SPONSORSHIP FEATURE PARTNER + PARTNER SPONSOR SUPPORTER ( X
Benefits are
Private Meeting Room v Upgrade Upgrade Upgrade limited and vary
Exhibition stand or per event
custom branding opportunity* \'4 v Hpgrads Hpgracle confirm your
Networking Concierge v v v Upgrade partnership
to lock in
Branded Deal Table v v v Upgrade T
Speaker Opportunity v v v Upgrade features
Sponsor Only Meeting Lounge Access v v v v
Logo Exposure v v v v
Discount for Attendees 25% 20% 15% 10%
Early Access to Networking Concierge 8 weeks 8 weeks 6 weeks Upgrade

**Additional attendee passes
Client Passes (invites require pre-approval) 20 20 15 10 are contracted separately
from the sponsorship
package to ensure tailored
access is aligned with

each partner’s
*Includes exhibition stand or exclusive branding opportunity see pg 8, subject to availability specific event goals

Price per event (minus delegates)

Contact the team for event prices and packages:

marketing@exilegroup.com

“ > Add on price per delegate
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