24TH- 25TH SEPTEMBER 2018
AKA AUSFUHRKREDIT-GESELLSCHAFT MBH, FRANKFURT AM MAIN, GERMANY
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This is the event to attend if you work in German export finance. Now returning for it’s 5th year,
this intimate networking opportunity will provide you with all the tools you need to make successful deals in the coming year.

Key topics include:
An economist’s view on the upswing and the potential affect of global politics on the market
What do exporters want? A panel of active businesses explain what they are looking for from ECAs and banks
Financing SMES – how can support for financing SMEs be streamlined and improved?
A product update from Euler Hermes followed by your chance to question their activities
Latin America, China, Turkey and Russia – how will current trends affect these profitable export markets?

Why you should attend
Focus only on German
export finance

Attend a variety of streamed
sessions

120 guests in
total

Only 2 representatives per institution
will be permitted to attend

Get down to the nitty-gritty of the
opportunities and problems shaping
the market, no content that isn’t
relevant or that isn’t pertinent to you.

Pick and choose sessions depending
on what you need to know – private
insurance? Covered; China and Latin
America? Covered; SME deals?
Covered.

Small and exclusive works best. We
will have all of the right names on our
guest list and you won’t have trouble
meeting them all.

Expect balanced opinions from
a range of companies and have
meaningful conversations with
exporters, insurers, banks and law
firms on site.

P.S. Remember the whole event will be conducted in German
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Speakers:
Bastian Kern
Co-Chair of the Interministerial
Committee on Export Credit
Guarantees
German Federal Ministry for
Economic Affairs and Energy
Carsten Brzeski
Chief Economist
ING
Christian Bockler
Head of Project & Structured
Finance
MV Werften
Axel Schäfer
Head of Corporate Export
Finance
Herrenknecht Group
Bernd Höller
Senior Manager Export &
Project Finance
Brueckner Group
Gina Fitzgerald
Director
BPL Global
Dieter Becker
ECA Consultant
Proman
Jens Haupt
Head of Financial Services
SMS Group

Dr. Dietrich F. R. Stiller
Partner, SZA Schilling
Zutt & Anschütz
Bernd Rieck
Head of Export & Project
Finance
Voith
Eugenio Cavenaghi
Managing Director - Trade,
Export & Supply Chain Finance
Santander Bank
Oliver Socher
Partner
Baker & McKenzie
Antje Rigó
Director Export Finance
Ferrostaal Equipment
Solutions GmbH
Simone Andrae
CEO
Andrae Project Finance GmbH
Michael Maurer
Global Head Export Finance
Landesbank Baden Wurttemberg (LBBW)
Marck Wengrzik
Co-Chairman
AKA Export Finance Bank

Thomas Baum
Head of Division Underwriting
& Risk Management
Euler Hermes
Clemens Haas
Head of Export Finance
Germany/Austria/Switzerland
BNP Paribas
France Arnaud de Taddeo
Credit Insurance & Issuing
Guarantees Broker
Solmondo
Werner Schmidt
Managing Director, Head of
Structured Trade & Export
Finance Germany
Deutsche Bank
Monika Jungwirth
Senior Underwriter
Credendo
Stefan Kämmerer
Corporate Finance, Export
Finance & Commercial
Banking
Commerzbank
Gernot Bruch
Head of Export & Project
Finance
Linde AG

David Maule
Executive Associate
Miller Insurance Service
Dr. Annette Büttner
Head of Business Development
ThyssenKrupp Materials
Trading
Stefan Eitel
Director, Head of Metals &
Mining
KfW IPEX-Bank
Dr. Sven-Uwe Schulz
Leiter
Rohstoffpotenzialbewertung
Deutsche Rohstoffagentur
Sebastian Arndt
Advisor - Project & Untied
Finance (UKF)
Euler Hermes
Armin Wittemer
Head of Platform Business and
Product Development
AKA Bank
Christopher Stein
Business Development
Manager
Deutsche Leasing
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Agenda
Evening: September 24th
Join us from 15:30pm on the 24th of September to kick off TXF Germany in style.
TXF Germany takes a fresh look at the German export finance market - where are the innovations, and what new talent can we bring to the market? Kick off
the conference with a macro-economic overview of the conference before relaxing at our ice-breaker cocktail reception.
15:30

Pre-registration
Welcome Remarks

16:00

Welcome to TXF Germany 2018!We’ll kick off this day and a half event with a brief overview of the German export finance market - all backed
by TXF data, of course.
Dominik Kloiber, Co-Founder, TXF

FEX: TXF’s Future of Export Finance

16:15

TXF gathers the leading young minds in the export finance market to map the future of the industry:
How does FEX work as a platform for young minds in export finance?
How do we attract new talent to the market? Do we have a problem with maintaining existing young talent and how do we combat this?
How do we grow a network of under-30s working in the market?
Oliver Roth, Director Structured Export Finance, ING
Dominik Kloiber, Co-Founder, TXF
Christine Jordan, Director - International Trade & Transaction Banking, Germany, Credit Agricole CIB

German Export Update

17:15

18:00

We invite Euler Hermes to deliver an update on their latest products and initiatives. Our panel of key players from the German export market
will then discuss their most pressing concerns, and whether Hermes cover is up for the task.
• What trends are some of Germany’s largest exporters seeing in the market today?
• How is Euler Hermes developing products to stay relevant in a changing global market? What are the newest developments, and where
should we seek improvement?
• Do banks’ high levels necessitate a direct lending facility available through Euler Hermes?
Werner Schmidt, Managing Director, Head of Structured Trade & Export Finance Germany, Deutsche Bank
Dieter Becker, ECA Consultant, Proman
Thomas Baum, Head of Division Underwriting & Risk Management, Euler Hermes
Christian Bockler, Head of Project & Structured Finance, MV Werften
Moderator: Dominik Kloiber, Co-Founder, TXF

Networking cocktail reception

Join us at Grandhotel Hessischer Hof, Frankfurt, to network with the German export finance market and say hello to the TXF team
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September 25th
08:30

Registration and networking
Chairperson’s opening remarks

09:00

Following the evening’s geopolitical overview and economic debate, today we take a focused look at some of the most pressing concerns facing
the German export finance market.
Marck Wengrzik, Executive Director, AKA Bank

Keynote government address
09:10

Currently seeing the longest upswing since the 1980s, the German economy is thriving. We explore how the government plans to achieve its
goals: to maintain this positive trend and ensure sustainable long-term financing.
Bastian Kern, Co-Chair of the Interministerial Committee on Export Credit Guarantees, German Federal Ministry for Economic Affairs and Energy

Audience response survey
09:30

Using TXF’s interactive survey, this session will give you a sense of the opinions in the room
Dominik Kloiber, Co-Founder, TXF
Michael Maurer, Global Head Export Finance, LBBW

Keynote economic address
09:40

We assess the latest in global geopolitics, explaining how the shifting political landscape will affect the German market:
• With the trend in trade protectionism on the rise, how can the market prime itself for the realities stemming from rhetoric?
• How long will the German and Eurozone upswing last? Does Italy pose a risk?
• How will central banks manage the transition from small policies to normalization?
• What do today’s trade barriers mean for the German export market? Will further consequences of trade protectionism, such as the US’s
actions towards the steel market, continue to impact the market?
Carsten Brzeski, Chief Economist, ING

Thinking big: Sourcing large ticket deals

10:10

With sanctions on the rise and geopolitical risk proving an ever pervasive threat, sourcing large ticket deals is increasingly challenging.
As Hermes volumes are down again and global tensions are rising, we ask:
• Where should the German market look to generate lucrative big ticket deals?
• How can Euler Hermes provide adequate coverage for strategic big ticket projects?
• Will the rise in global trade protectionism affect generation of larger deals?
• What geopolitical risks need to be taken into consideration when sourcing deals of $100million plus?
• Have there been any recent exemplary deals which the market should seek to emulate?
Clemens Haas, Managing Director, Head of Export Finance Germany, Austria & Switzerland, BNP Paribas
Gernot Bruch, Head of Export & Project Finance, Linde AG
Bernd Rieck, Head of Export & Project Finance, Voith
France Arnaud de Taddeo, Credit Insurance & Issuing Guarantees, Broker, Solmondo
Moderator: Klaus Mai, Head of STEF Germany, UniCredit
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10:50

Networking coffee break
PLENARY STREAM

Small tickets: Financing the Mittelstand

11:35

SMEs are often considered to be the backbone of the German economy.
Internationally, the Mittelstand is considered a strong model to emulate.
However, increasing regulations and cost of onboarding often leaves banks
unwilling to finance smaller ticket deals. There is no specific product for small
ticket deals, and the capital market also lacks solutions. Our panel asks:
• Is Euler Hermes doing enough to support its small exporters? What are the
end-users looking for from Euler Hermes products?
• How can risk mitigation for smaller transactions be improved?
• What alternative solutions are available for SMEs?
• How could standardisation, improvement of documentation and a stronger
legal environment benefit small companies?
• Can the private market step up to support German SMEs?
• How can we organise SME business efficiently and profitably?
Axel Schäfer, Head of Export Finance, Herrenknecht Group
Simone Andrae, CEO, Andrae Project Finance
Stefan Kaemmerer, Corporate Finance, Export Finance & Commercial Banking,
Commerzbank
Bernd Höller, Senior Manager Export & Project Finance, Brueckner Group
Christopher Stein, Business Development Manager, Deutsche Leasing
Moderator: Armin Wittemer, Head of Platform Business and Product
Development, AKA Bank

Sector focus: renewables

12:25

This session gets to the heart of the thriving German
renewables sector, taking an in-depth look at the outbound market.
• What are the opportunities for German exporters in the offshore
wind market?
• Who are the key players in the sector?
• What are the opportunities for German asset managers and where
are the most lucrative deals to be found?
• The Belgian and Dutch offshore wind markets are booming, with EKF
having significant involvement in the industry. Could Hermes cover seek
inspiration from EKF, and how could this enable German exporters to
match European competitors?

IDEA LAB STREAM

Regional roundtable: Where did LatAm go?

Latin America has long established itself as a lucrative market for
German exports. Brazil and Argentina have proved particularly
promising: in 2008, for example, German companies were
estimated to be producing 10% of the Brazilian Industrial GDP.
However, political shifts and currency fluctuations can prove significant
challenges for German exporters looking to LatAm. We’ll kick off
this interactive session with an in-depth analysis of the region before
opening up to the floor
• Will the political and economic stability in Peru and Colombia pave
the way for strong exporting links with Germany?
• How will Trump’s agenda play out, and what does this uncertainty
mean for companies looking to work in Mexico?
• Will the Argentinian Renovar project generate business for German
exporters? How can this be tapped in to?
• What opportunities will Argentina’s $26.5 billion infrastructure
PPP provide? Does President Macri’s pro-business stance mean that
Argentina will continue to be a lucrative market for German business?
Facilitator: Eugenio Cavenaghi, Managing Director - Trade, Export &
Supply Chain Finance, Santander

European promises from the Belt & Road initiative
Arguably the world’s biggest superpower, China is piquing interest across the
globe. In particular, the Belt & Road initiative is set to have a seismic impact
on trade links between China and Europe. In this session, we take a look at
the European countries the project will run through and how this will impact
German exporters:
• What opportunities will arise for Germany as a result of the initiative, and
how can exporters capitalise on this?
• The new silk road is set to run through Turkey. How will this bolster existing
trade relationships, and what further opportunities will it create?
• How can European and Chinese companies collaborate across the new silk road?
• How can fears that Chinese policies will prove divisive for the EU be
navigated?
• Will the initiative foster European dependence on China?
Facilitator: Antje Rigo, Executive Manager Export Finance, Ferrostaal
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13:10

Networking lunch
PLENARY STREAM

14:40

15:25

16:10

WORKSHOP STREAM

PRIs: New perspectives

Industry update: Untied loan guarantees

Sanctions: Mitigating risk and promoting trade

Exporters’ choice: Is Hermes up for the challenge?

PRI and ECA cover are frequently compared, but how often do the
two actually cross paths? With PRI frequently underestimated, we
examine how the German market can boost its understanding of the
coverage and make use of it.
• What are the differences between financial guarantees and credit
insurance? Why is this an important delineation?
• Why is credit risk mitigation required on both the lender and
borrower side?
• How can German exporters capitalize on the booming PRI market?
• How will underwriters approach Brexit? What does the situation
mean for German buyers of British insurance products?
Moderator: Gina Fitzgerald, Director, BPL Global
Jens Haupt, Vice President, Head of Financial Division, SMS Group
David Maule, Executive Associate, Miller Insurance Services
Monika Jungwirth, Senior Underwriter, Credendo

Russia and Iran have historically proved prime export markets for Germany.
However, recent governmental shifts - including Trump’s pulling out of
the Iran deal and US measures against Russia - have created uncertainty
surrounding these once lucrative markets. Iran, for example, is becoming
increasingly irrelevant for German exporters. However, Russia still piques
interest despite complications caused by sanctions. We ask:
• How will the government react to the threat of banks’ loss of
appetite for Russian deals?
• How can bankers and corporates approach sanctioned regions?
• What is the best way for the German market to deal with the threat
of sanctions and mitigate associated risks?
• How can we deal with third party sanction risk?
Dietrich Stiller, Partner, SZA

Securing raw materials is vital for the German industry. Untied loan
guarantees are used to provide financial security to those lending
to projects in the mining & gas sectors cooperating with German
offtakers. This session will deliver an update on this integral element
of Germany’s raw materials funding, addressing:
• How does the German UFK scheme work and what are eligible
transactions?
• Latest developments in raw material markets and in the global
supply chain.
• Is Project and Agency Finance still competitive in financing raw
material projects?
• Does Germany offer the right solutions for securing raw material imports?
Dr. Annette Büttner, Head of Business Development, ThyssenKrupp
Materials Trading
Stefan Eitel, Director, Head of Metals & Mining, KfW IPEX-Bank
Dr. Sven-Uwe Schulz, Leiter Rohstoffpotenzialbewertung, Deutsche
Rohstoffagentur
Moderator: Sebastian Arndt, Advisor - Structred & Export Finance,
Euler Hermes
Are you getting everything you need from your ECA? We’ll kick off
this interactive workshop with a recap of yesterday’s product update
from Euler Hermes, before giving you the chance to challenge the
ECA and ask the questions that really matter.
• Is Euler Hermes providing everything its clients need? How could it
better meet your requirements?
• Which Hermes products are successful and where do you see gaps
in its offerings?
• How innovative is German export credit in comparison with other
European cover? Have you worked with any other ECAs whose
approach Hermes could seek inspiration from?
Thomas Baum, Head of Division Underwriting & Risk Management,
Euler Hermes

Networking Coffee Break
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The TXF Game-show
16:55

17:15

17:30

After a content-heavy day, we’ll finish up with some interactive games to get you thinking about the future of export finance. Expect an export
finance based take on the classic German game-show, Ruck Zuck, and the UK’s Family Fortunes.
Moderator: Dominik Kloiber, Co-Founder, TXF

Chairperson’s closing remarks
Thank you for coming to this year’s event - we hope you’ve come away with fresh ideas of how to take the market further.
Marck Wengrzik, Executive Director, AKA Bank

Networking cocktail reception
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Attend this event and receive an exclusive 20% discount (£400)
off a TXF Essentials subscription in 2018
Use the code TXFDEL18 online at www.TXFNews.com/Essentials or email subscriptions@txfmedia.com

BINGE ON A BUSINESS
INTELLIGENCE DIET
YOU CAN TRUST
FOR ALL YOU CAN EAT NEWS,
DATA AND ANALYSIS
SUBSCRIBE TO TXF
ESSENTIALS TODAY!
VISIT
WWW.TXFNEWS.COM/ESSENTIALS

*Valid for existing subscribers at the next renewal date

Book today to avoid disappointment!
FULL PRICE
€1699

First name

Company VAT No (EU only)

Country

Surname

Invoice address

Tel

Job title

Post code

Email

For any further enquiries or group bookings contact
marketing@txfmedia.com

PAYMENT DETAILS:
Payment can be made in one of
two easy ways – please tick the
appropriate box:

Payment by Bank Transfer. We
will send you our bank details on
receipt of your registration.

Payment by debit or credit card. To make payment by
credit please register and pay via the online booking
system at www.txfnews.com,
or call UK +44 (0) 20 3735 5180

