9 & 10 OCTOBER 2019
HABTOOR GRAND RESORT, DUBAI, UAE

THANK YOU TO OUR 2019 SPONSORS!
PARTNERS:

PARTNER ECA

SPONSORS:

CORPORATE
SPONSOR:

SUPPORTERS:

Thinking of becoming one of them?
Get in touch with dominik.kloiber@txfmedia.com
for the sponsorship options.

WELCOME TO TXF MENA 2019
It’s back! Our interactive event format returns to Dubai to bring together a bustling hub of
senior level ECA, Trade, Project and Commodity Finance professionals.
Now in its fourth year, the event will take guests on a memorable journey, providing a mix of
new and interactive session formats, 5 networking breaks, keynotes from captains of industry
and as always, top quality content. Once again we expect a diverse audience with a >50%
corporate turnout including borrowers, exporters, SOEs and developers.Read on to uncover the
latest agenda and find out who will be speaking at TXF MENA 2019…
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70+

Attendees
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Companies

50%+

Corporates

WHAT’S NEW FOR 2019?
INTERNATIONAL
AND REGIONAL
PARTNERSHIPS
Partners discuss the
benefits of working
together.
THE T-X-FFACTOR 20-minute
case studies
where delegates
grade projects
on innovation,
scale and other
attributes.

LIVE AUDIENCE
PARTICIPATION
Send in your
questions and ideas
to the speakers in real
time and hear their
responses.

COUNTRY
SPOTLIGHTS
This time we’re
looking at Iraq and
the opportunities
and project
challenges.
SHORT-TERM
TRADE
This year we bring
together leaders in
the trade community
to discuss the
trajectory of the
UAE hub.

LOCAL
STAKEHOLDER
EMPHASIS
Strong turnout
from key local
decision makers
including:
borrowers, SOE’s
and banks.

One of the best conferences to interact with industrial
colleagues and to get the latest updates in the region.
- Yerranna Duggapu, Alfanar

MEET THE SPEAKERS
Faisal Al Haimus
Chairman

Tuukka Andersén
Vice President

TRADE BANK OF IRAQ

FINNVERA

Massimo Falcioni
CEO

Majid Al Bahri
General Manager
Strategic Finance

ETIHAD CREDIT
INSURANCE

Carmen Vara Martin
Director - State
Account Business
Division
CESCE CREDIT
INSURANCE

DUQM REFINERY AND
PETROCHEMICAL
INDUSTRIES COMPANY

Maurizio d’Andria
Head of SACE Dubai
| UAE and MENA Region
SACE

Antje Rigo
Maninder Bhandari
Director

Director Export
Finance

DERBY GROUP

FERROSTAAL
EQUIPMENT
SOLUTIONS GMBH

Lars Hickey
Managing Director - Sales
and Project Finance
GE TRANSPORTATION

Victor Carstenius
Country analyst
EKN - THE SWEDISH
EXPORT CREDIT
AGENCY

Johan Abrahamson
Senior Customer Finance
Manager, Global
VOLVO
CONSTRUCTION
EQUIPMENT

Muhammad Ajmal
Country Manager
ME & SA
TEREX

WHO ELSE COULD YOU MEET?
Get a feel for who will be in the room.
Last year we welcomed the following top corporates:
ABB
Abdul Latif Jameel
Abu Dhabi National Oil
Company
ACWA Power
Alcazar Energy
Aldahra
Alfanar
Alstom
AMEA Power
Apex
Archer Daniels Midland
BAM International
BAPCO
Bouygues
Carbon Holdings
Crescent Group
Daewoo Engineering &
Construction
Daimler
Derby Group
DHL
DMCC
Dubai Holding
Duqm Refinery and
Petrochemical Industries
Eiffage
El-Sewedy Electric
Engineering Contracting

ENOC
Ericsson
Ferrostaal Equipment Solutions
GE
Getinge Group
Gran Solar
Gulf Petrochem
Honeywell
Horizon Terminals Limited
Huawei Technologies
IL&FS Transportation Networks
Limited
ITNL International DMCC
Jinko Power
Jinko Solar
KAR Company for Electricity
Power Production Ltd.
Karachi Electric
Louis Dreyfus Company
Marafiq
Marubeni Corporation
Meraas Holding
Microsoft
Mitsui & Co.
NBK
Nokia
Olam International
Oman Airports
Oman Gas Company

Oman Oil Company (OOC)
Oman Shipping Company
Orascom Construction (OCI)
OTOYOL YATIRIM ve ISLETME
Philips
QGMI
Renault Trucks
Salalah Methanol Company
Samsung
Saudi Green Building
Schneider Electric
SENVION
Siemens
SNC-Lavalin
Souq Extra
Strabag Oman
Sucden
Sumitomo Corporation
ThyssenKrupp Industrial
Solutions
TicknPay Technology Europe
Unitechnik
VAMED
Veolia
Vinci Infrastructure
Volvo Construction Equipment
Volvo Group Trucks

5%

WHO
JOINED IN
2018?
Corporates

Financial Institution & Advisory

ECA

4%

2%

6%
50%
35%

Government

Law firm

Insurer

AGENDA

DAY 1

Chairman’s opening remarks
Changing of the guard: wider regional geopolitics and the global arena
As Iraq and Syria stabilise and the former is an increasingly exciting area for
(especially) power infrastructure projects, the regional and global stage continues
to surprise- how will:
• A push for democratic change in Algeria and North Sudan
• A deteriorating security situation in Libya and prolonged civil war in Yemen
• Oil and gas prices, with reference to potential regime change in Venezuela
• USA - China trade war
• Russian and Chinese inroads to the MENA region,
including the latter’s Belt and Road
• An ever elusive Brexit affect regional trade and stability within the GCC?

Where’s your head at? The peer review
A TXF favourite where you the audience vote live on a range of questions, does
your opinion align with the general consensus?
On the road again: exploring the progress of the BRI in MENA
Last year China announced plans to loan several Arab countries in the Middle
East $20 billion for economic reconstruction, a further act to brace the region for
its BRI ambitions. We discuss:
• Is Sinosure’s offering flexible enough for the highly
developed Middle East market?
• Will there be a move by China to increase the transparency of its lending?
• How do the environmental, social and governance requirements tally with
international standards?
• International project opportunities: level playing field or Chinese businesses first?
Manav Futnani, Head of Export Finance
MENA HSBC

Networking Coffee Break

Room 1: Export finance stream

Room 2: Trade and commodity

First contract: ECA cover for
foreign contractors

Food for thought: agribusiness
outlook along the value the chain

The push by ECAs to cover foreign
multinational contractors provided they
source enough of their content from
the ECA’s suppliers is opening up new
possibilities for all the stakeholders, we
discuss:

With a growing demand for food
imports and the establishment of
the UAE as a trading hub for soft
commodities, what opportunities and
challenges lie ahead for:

• How does this sit within the existing
OECD framework?
• What are multinationals looking for in
ECA products?
• What are the benefits for exporters
here?
Antje Rigo, Director Export Finance
FERROSTAAL EQUIPMENT SOLUTIONS GMBH
Francisco Anzola, Principal
CC SOLUTIONS

• Countries best positioned to capitalise
on their food production capabilities to
meet demand within the GCC
• Regional soft commodity trade flows
• Agricultural technology and machinery
exports to the region

Bikash Prasad,
Senior Vice President- CFO
(Africa and Middle East)
OLAM INTERNATIONAL LIMITED

Hasan K. Çevik, Project and Structured Finance Chief
YAPI MERKEZI INSAAT VE SANAYI

Back to the borrower

Zoning in with the DMCC

Local borrowers, SOEs and other local players
take to the stage and discuss why they work
with ECAs and when they look for other
alternatives, discussing:
• The main challenges to using ECA products
in the GCC
• How can ECAs improve their offerings to
borrowers?
• Size thresholds to ECA financing?

The DMCC has established itself as the
world leader in the Free Zone space, with
over 15,000 companies under its belt and
a prestigious range of accolades. From the
Dubai Diamond Exchange to Fintech startups,
there isn’t much the DMCC doesn’t actively
engage with on the trade and commodities
spectrum. We discuss with its Executive
Director Sanjeev Dutta about what it takes to
maintain the DMCC’s leading position going
forward and catch up with business leaders on
why they chose to operate within the DMCC.

Tom Koczwara, Head of Debt Management Office
GOVERNMENT OF SHARJAH
Rani Selwanes, Managing Director &
Head of Investment Banking
NBK CAPITAL
Carmen Vara Martin
Director - State Account Business Division,
CESCE
Hacina PY
Global Head of Export Finance
SG Export Finance

Networking lunch

Sanjeev Dutta, Executive Director - Commodities
and Financial Services
DUBAI MULTI COMMODITIES CENTRE

Room 1: Export finance stream
Room 2: Trade and commodity
						 finance stream
Virtuous circles: local knowledge
meets international knowhow

Made for trade: the latest supply
chain finance offerings

As Saudi Arabia’s prepares to launch an EXIM
bank with a working capital of SR30 billion later
this year and the UAE’s recently launched Etihad
Credit Insurance, we discuss the opportunities for
collaboration with foreign ECAs and commercial
banks, discussing the following points:

We investigate developments in the SCF
landscape for the Middle East, exploring
recent innovations and comparing and
programs by looking at:

• Which domestic export and re-exports are set
to benefit?
• Increasing accessibility to local funding and
banks
• Strategic partnerships with foreign ECAs and
syndicated deals
Dr. Andreas Klasen,
Professor of International Business
OFFENBURG UNIVERSITY
Maurizio D’Andria, Head of Middle East Office
SACE

• Accessibility and inclusivity of the
products available
• The various structures and how to
increase financial flexibility for corporates
• Which products are most appropriate
for SMEs, midcorps and larger
corporates
Maninder Bhandari, Director
DERBY GROUP

Massimo Falcioni, CEO
ETIHAD CREDIT INSURANCE
Yusuf Ali Khan,
Managing Director- Head of Trade MENAPT
CITI

Keeping connected:
Telecom update

Haram to Halal:
Shariah-compliant fintech

Large telecom deals continue to produce
among the biggest tickets for ECAs and their
exporters with some big deals in 2018 with 5G
offering a fresh load of opportunities.
We catch up with some key players to discuss
what the future holds and the battle for 5G.

As Sharia-compliant financial assets continue
to grow the opportunity for developing
compliant fintech to complement this sector
remains limited. Here we discuss:

Tuukka Andersén, Vice President
FINNVERA PLC
Yasmin Yahya
Structured Finance – Middle East
NOKIA

• What exists in the current fintech spectrum
that can be adapted?
• How much of a barrier is this to uptake by
local business?

Rania Hariz, Senior Financial Advisor
ERICSSON

• Can RegTech assist with compliance in
terms of general banking regulations and
Sharia-specific rules?

Moderator:
Eriks Atvars, Global Head of Structured Trade
& Export Finance
UNICREDIT

• How can the block chain process, digital
wallets and other innovations be adapted for
Shariah compliance?

Networking break

To ECA or not to ECA: where does the CPRI market lie?
Private market insurance is gathering momentum in the region, however how does the product
differ, compete and compliment the ECA offering? Here we bring together both the ECAs and the
PRI market to discuss:
• How do their offerings diverge in terms of ticket sizes, transaction speed and regulation
• Where do they operate where the other one can not
• Can they be developed to complement one another
Harriet Smith, Head of BPL Global- DIFC Branch
BPL GLOBAL
Jan von Allwoerden, Director International Business Development
EULER HERMES AKTIENGESELLSCHAFT

Stuck in the middle with you: ECAs and SMEs
We have all seen it, the emphasis on the ECA mission statement to better engage Midcorps and
SMEs. We explore:
• If ECAs have actually managed to engage these businesses
• What more can be done to improve the offering for smaller organisations
• Is any real need given the commercial offerings available?

DAY 2
Opening remarks
Hot town summer in the city: the dawn of the MENA smart city
Back in Baghdad: powering Iraq’s recovery
As the security situation in Iraq has stabilised, so has investor confidence- UKEF have led the way here
providing over $1.3 billion in support and pledging over a billion more. Power supply has been the main
target of these endeavours, but it seems other countries are also vying to get consolidated in this oil
rich nation, the panel discusses:
• The security situation and political risk, will tensions between Baghdad and Kurdistan and the
ongoing threat of another Sunni insurgency impact investor’s appetite for this country?
• Will Iraq continue to look to the West for assistance, or will China and Russia get a foot in the door?
• The project pipeline in terms of importance, for now its power generation, but where and when are
sanitation, water, airport and refinery expansion placed in the project pipeline?
Faisal Al Haimus, Chairman,
TRADE BANK OF IRAQ
Imran Saeed,Senior Executive Vice President UAE,
SIEMENS FINANCIAL SERVICES
Faruq Muhammad, Managing Director, Structured Export Finance,
STANDARD CHARTERED
Richard Simon-Lewis,
Head of Global Origination, Client Coverage, Marketing & Communications,
UK EXPORT FINANCE

Room 1 Project and export plenary

Room 2 Project finance focus

Some like it hot:
mega solar projects

Getting a seat at the
mega-project table

Mega solar projects blurring the line
between project finance and export
finance. As the region continues to
capitalize on its solar resources with new
mega solar projects announced and up
for tender, we discuss:
• Local content and solar: with PVC
production dominated by China, how
can ECA local content regulations be
satisfied?
• Where there is solar, there is…?
Opportunities in the storage and smart
grid space
• Negotiating power purchase
agreements in MENA

Mega projects dominate the MENA
project finance horizon, but with a global
slow-down in construction and infra
targets, more cautious investors and
fewer deals, we discuss:

Egypt and the Maghreb:
North Africa session

Mind your PPPs: Failure of theory
or practice?

North Africa is showing promise, with Egypt’s
recovery signaling more projects for the
region’s most populous country. On the
Maghreb side, while Morocco has signed
deals including the $90 mil Casablanca
Highway project amongst other projects, the
deteriorating situation in Libya and political
upheaval in Algeria might spill over effecting
security throughout the region.

• Which sectors are continuing to
produce opportunities and which
have stalled?
• With Expo 2020 coming to an end,
what new horizons can we expect going
in to the 2020s?
• How will the KSA influence the
trajectory of the project scape?

With estimated investments of >$75- 100
billion a year needed to meet its infrastructure
and developmental needs. Once thought to
be the perfect solution for meeting the infrafunding gap, the failure of several PPPs in the
infrastructure sector attest to the challenges
facing such projects. key considerations
include:
• The importance of national infrastructure
drives for reinforcing support at the official
and political level
• How to make the bidding process more
transparent and regulated to inspire investor
confidence in the project
• De-risking projects by funding in local
currency and providing exchange risk
guarantees
Layali Abdeen, Underwriter
MIGA - MULTILATERAL INVESTMENT
GUARANTEE AGENCY
Kohei Toyoda, Chief Representative
for the Middle East
JBIC

Networking Lunch

Room 1 Project and export plenary

Room 2 Project finance focus

Appetite for Construction: the
Turkish infra contractor push

Full circle:
Recycling and water projects in
the MENA region

Despite a debt crisis last year, Turkey’s
contractors have pushed for projects
both at home and in the Middle East
and Africa, here we discuss:
• How attractive are these
projects from an investor perspective?
• Are increasing geopolitical tensions
both domestic and abroad a concern?

Water supply and waste recycling
promise to continue providing
opportunities for exporters and
contractors. With forecast water scarcity
and population growth, are these tickets
a set to increase?

• What are the opportunities for project
finance within Turkey?
Hasan K. Çevik, Project and Structured
Finance Chief
YAPI MERKEZI INSAAT VE SANAYI

If not now, when? Is MENA ready
for green finance?

Case study: Refining the
syndicated ECA deal

Green finance has become the global finance
buzzword of the moment. However in a
region whose economies are centred on
oil and gas, is the region ready to embrace
this financial phenomenon? We discuss if
the region is ready to pave the green way
with compliant Sukuks and other financial
offerings and what this might look like.

Big facilities are still a hot ticket, and
only recently after Salalah Methanol
Company managed to pull out all the stops
with a 2018 TXF award winning deal, Oman
has won our overall Export Finance Top 10
award again with the $4.61 billion Duqm
refinery project.

Bashar Al-Natoor,
The Global Head Islamic Finance
FITCH RATINGS

A multi-sourced deal bringing in over
20 lenders and 4 ECAs, in this session Majid
Al Bahri, Head of Strategic Finance discusses
the deal process and Oman’s appetite for
partnerships.

Networking Break

The Xtra Factor: 3 case studies, one winner!
We look at three of the region’s biggest projects and ask the audience to vote in live
and assess each based on attributes such as innovation, complexity, scale and risk to
determine the winner!

Closing remarks

JOIN THE GUEST LIST
SUPER EARLY BIRD

EARLY BIRD

Expires 25/07/2019

EXPIRES 22/08/2019

£2299

£2499

FULL PRICE

£2699

BOOK ONLINE HERE
or email our friendly team:
marketing@txfmedia.com

THERE’S MORE THAN ONE WAY
TO TAKE PART!
For speaking opportunities
and corporate tickets:
JOSEPH HUDDART

joseph.huddart@txfmedia.com

For sponsorship packages:
DOMINIK KLOIBER

dominik.kloiber@txfmedia.com

For media partnerships
and delegate passes:
LUCY MORRIS

lucy.morris@txfmedia.com

www.txf.com/events

team@txfmedia.com

+44(0)203 735 8100

